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Note : Attempt all the Sections as per

instructions.

Al : 9 @usl @ deguR ga A
Section-A / @Uus-37

Note : Attempt all five questions. Each
question carries 4 marks. Very short
answer is required not exceeding 75
words. 4x5=20

A | uig e & IR AT 5 1e 4
st @1 &1 iftrpan 75 Tl § Hfd g I
andfara 2

- What do Yyou understand by sales

1
/ lain it.
management? EXP ' Al
i wa @ 37T T FHEA ar W
# F.T.o-

What are the sources of recruitment of
salesman?

idwaaal & wdl & wra e 37

What do you mean by sales o ganisation?
Explain it.

faa we & anum) dar 3w &7 ausie)
What is sales forecasting?

fasa gafqne s &

What do you understand by
salesmanship?

fassa ®en ¥ 30 o wHerS €2

Section-B / @us-d

Note : Attempt any two guestions out of the

following 3 questions. Each question
carries 10 marks. Short answer is
required not exceeding 200 words.
FrefeiRaa @9 vt & ) el & e
& IR A TAS wET 10 P B
siftrped 200 T ¥ @Y IR sifar 2
10x2=20

6./ What do you mean by training

. programme? Discuss the contents of
a goods training programme for sales
managers.
uferafor SRIGH & 3NUDT a1 e 22 fdwa
gaUdl 8 U 37 wiRaror drime A {3 ardl
@ itfera swar anfge
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What is 'selection'? Discuss the va

-IJlI"xl
methods of selection of a salesman.

AT w2 v s & waw @ Rt

Telall B v S
What do you understand by personal
selling? Explain  various theories of
personal selling.
i fawa ¥ amu T wue & wfmn
fasa & ol Ryt @1 ez
Section-C / @Us-q9
Note : Attempt any three questions out
of the following 5 questions. Each
question carries 20 marks. Answer is
required in detail. 20x3=60
g . ferfcfaa dra yet § 9 fedt a9 aeei &
F U 7@ we 20 30! &1 21 faega
Fe arfar &1
9 what should be basi¢ skills in sales
managers? Write a detailed note on
changing role of sales manager's.

%Wmﬁﬂm%aﬂ;aﬁﬁﬁ

rfp? figsa yaUd! @ aged Yl « fawgd
feaofy foifael
NS-3007/3 . P.T.0.

10,

11.

12.

13.

What do you mean by distribution?
Discuss distributive network relations.
foe=or ¥ smvsr wr sivm ¥ Raxor Sead
Tl & fawga aofs e

What is sales budget? What
considerations are takes into account
while preparing sales budget?

o a51e 7 22 fama ga1c & fmfor & 3=
SIF A FEayy adl S e W I@ 3 uHdl
a7

What do you mean by sales organisation?
Discuss the need and importance of sales
organisation. :

fagar STTa 3 3TYes T IR &2 faghe T
&) Ja9TE T HEd B JUH Pl

Discuss the different methods of

compensation for sales personnel. |
-t & afagfd a3 & fafie faftat
&1 wlae go Sl
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